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by M.Watanabe

What is Jian Fang?  And . . . . . .

KANEFUSA Market and Product News

 For Kanefusa Corporation
I recognize that our first 
participation in the LIGNA+ 
Hanover, in 1991 was the starting 
point  to  develop  Kanefusa 
Corporation  into a global player. 
For  decades  we  have  been 
exporting Paper Guillotine 
Knives, Veneer Knives and 
Woodworking Knives into the 
world markets, our brand value 
however remained limited  inside 
these very specific markets, hence 
the broader market did not 
recognize the Kanefusa name. 
 To  establish  Kanefusa  in  the 
woodworking  sector in  Europe 
and North America we now 
regularly participate in LINGA+ 
(Germany),  IWF  (USA)  and 
XYLEXPO (Italy) the world most 
important trade shows for wood-
working machinery and frequently 
organize  Kanefusa  Technology 
Conferences.  Since then,  the 
KANEFUSA  brand  has  been 
established  as a reliable  high 
quality brand in the minds of end 

users in Europe and North America. 
We took a similar path to build up 
Kanefusa  in the  metal-working 
industry.  At metalworking fairs 
such as EMO (Germany),  IMTS 
(USA)  and  JIMTOF (Japan)  we 
promote the TA-Cold Sawing 
Technology. Kanefusa is the pioneer 
of it this groundbreaking concept 
and since market launch less 
than a decade ago, the market 
growth has been exponentially. 
Increasing demand and 
popularity  of  our  products  and 
services let us establish sales 
subsidiaries in 1999 in the USA 
and in 2001 in The Netherlands. 
 To support global sales, we 
established Kanefusa China as 
an additional  production site in 
2002. In the beginning Kanefusa 
China was set up to produce and 
export quality products. 
However, to respond better and 
faster to local demand in China, 
the production site now dynamically 
supports our sales activities  in 
China.  With the support of a 
Professor from a well-known 
University in China we reviewed 
our sales strategy and a new 
company was born. Reading 
KANEFUSA (兼房) in Chinese 
means Jian Fang. The name of 

the new sales company in China 
is Kunshan Kanefusa (Jian Fang) 
Corporation. In order to establish 
our brand in the Chinese market, 
we repeatedly participate in 
woodworking and metalworking 
machinery  shows  in  Beijing, 
Shanghai and Guangzhou.  
 In addition to trade show 
participations,  we r ecently 
organized  in cooperation with a 
major University a wood machining 
technology symposium, which was 
well attended by industrial leaders. 
Such events enable us to explain 
that  by using our advanced  and 
high-efficiency technology,  also 
in emerging markets, tremendous 
cost savings are possible. By 
continuing our way of marketing 
and the sales of original high-
value added tooling,  we will 
further strengthen our market 
position and many more users in 
China will benefit from using 
products from Jian Fang.
 In the BRICS markets, our 
activities have been at the level 
of defining market entry strategies 
and  in the next phase we will 
start to create sustainable 
business, which will add further 
growth to Kanefusa Corporation.

New Global Website

1.  England
     2. China
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Kanefusa Market and   
Product   News   

   England             by J. Ridgley   

 The introduction of Kanefusa 
Sash Pro Blades into the UK 
market has revolutionised the 
cutting of Aluminium profiles.
 We originally had a visit from
Mr Obata, who told us about the 
“wonderful” products from Kanefusa. 
He had made initial contact 
through our UK Saw Doctors 
association, to the Chairman Mr 
Maurice Ridgley, our joint  M.D. 
During his visit he asked us to 
distribute blades for Kanefusa.  
Mr Obata had a great 
enthusiasm for his products, and 
this was the reason that we 
decided to try Kanefusa products.
 One of our very first experiences 
was to cut a very thin extrusion, 
this had some 8 small fins,  they 
were in fact early heat sink 
components for computers.  We 
had  tried every manufacturer in 
the UK,  and Europe,  for a saw 
cut  that  would create very little 
burr, and specifically not bend or 
distort the fins of the component. 
We had no success with any other 
blade manufacturer. At this point  
we decided to run our first 
Kanefusa trial, so we ordered a 
blade, not really knowing what to 
expect.
 For this test we chose a 500mm 
Dia  x 3.5mm Kerf x 120Z  10DX 
geometry. I had the Directors and 
Managers of the company all 
looking on, for me this was a 
worrying time! We then tried a cut. 
The noise was so low that we 
thought the saw blade had not 
been high enough to cut the 
material. The saw machine 
guards then raised, we all looked 
at the cut material, we were 
amazed. There was no burr 

produced at all, the fins were not 
bent or deformed, I could breathe 
again!! We had, in the UK, never 
seen a cut quality like this.  
Before this small trial,  I thought 
that this type of cutting on 
Aluminium sections so thin was 
impossible.   
 Another early experience was to 
cut some aluminium profile on a 
twin headed Mitre Type Saw 
Machine, this accurately cut to 
length the profile required. The 
product had to have little or no 
burr produced, so the customer 
was using 2 people to hand de-
burr the product as it came off the 
saw. This was very time consuming 
and expensive, so we gave 
Kanefusa Sash-Pro some thought, 
and made an order for blades to 
suit this job.
 We used a 10DX geometry blade, 
as the wall thickness was only 
some 1.25mm, and  the section 
was very prone to vibration caused 
by the very thin material.  We ran 
the blades at 3200 RPM. After 2 or 
3 cuts  Mr Kevin McDonagh, who 
was the Senior Quality Control 
Manager, said that this was 
unbelievable. There was no burr, 
and the noise levels were down to 
about 88dB. This, we calculated,  
saved the Alcoa company some 
£45K per year. We then eventually 
put Kanefusa blades onto every 
machine in the whole factory, 
working one specification at a 
time. Originally they had 10 – 15 
blades for each machine, now 
they have only 5. The saving was 
massive. This also has made the 
working environment much better, 
with low noise, little or no de-
burring, and far less blade changes.
 After this great success we went 
into the company SAPA, they 
had massive noise problems,  in 
fact some offices could not be 
used, as the staff could not work 

with the very high cutting noise.  
 The machine had a very large 
800mm Dia blade, with a kerf of 
6.8mm, the noise level was about 
110dB. We offered a Hyper 
Critical blade, with a kerf of just 
3.5mm, 160Z 3DX geometry. 
The noise level dropped to 88dB, 
they could again use the office 
near to the Press Saw, in fact 
you could hold a conversation 
next to the machine. The saving 
of material was again massive. 
We estimated that the cost saving 
to our customer was about £20k 
per year. A more recent 
experience was the cutting of 
Aluminium Billets, from a foundry. 
We introduced a Sash Pro style 
blade into the foundry, with a 
blade dimension of 960mm. This 
customer was using a segmental 
type blade, which meant very 
slow cutting, and also very wide 
tooth thickness. We introduced a 
blade that could cut some 4 times 
faster, and offer several weeks of 
cutting as opposed to 2 days.  
After one 8 hour shift the production 
was up by 200 billets, in fact that 
was  a record number of saw cuts 
on one shift, and with far less 
waste produced, due to a much 
thinner blade kerf. This type of 
blade also benefits from using 
much less power, the segmental 
saw was pulling 7amps,and the 
Sash Pro only 3 amps, at 3 times 
the cutting speed.
 The important issue in this type 
of blade is the correct pitch, and 
gullet area. As solid aluminium, 
especially from a foundry, where 
the material is still hot, can easily 
fill the gullet with aluminium. 

Sash Pro
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We do not recommend that the 2 
teeth in the cut equation are 
followed. We also recommend a 
much deeper gullet area than is 
usually used.  We found this out, 
as our original calculations made 
us offer a blade with 72Z, this was 
too fine, we found that 48Z cut far 
better.  
 So now we have total confidence 
in the Kanefusa Sash-Pro products,  
from this point we put Sash-Pro  
into every application where out 
customers are cutting Aluminium. 
We have never found any other 
blade, from any other manufacturer 
that can perform the same as our 
Sash-Pro.  Once we roll into town 
with our Kanefusa Sash Pro Blades, 
the other blade manufacturers do 
not stand any chance of making 
a better quality cut or lower noise 
cutting. In the majority of cases, a 
customer that once uses Kanefusa 
Sash-Pro will not go to another 
supplier. We now have great 
experience in the cutting of 
Aluminium, and can offer our 
customers blades from our 
extensive stock, this has been 
built up on experience, and 
customer requirements. We also 
can offer a very good technical 
back up service, with advice to a 
user or distributor, telling them 
the best pitch, and tooth type for 
a vast number of material 
dimensions and specifications, 
with some feed speeds and 
cutting parameters that have 
worked for other companies.
 We found that D.Type geometry 
blades work very well on Solid or 
thick walled sections,  once the 
correct pitch was chosen. BC5 
Blades on wall thickness of between 
1.8mm - 5mm, and the special 
DX geometry blades on very thin 
walled or fragile sections.  
 We also have not found any 
advantage of using negative 

rake blades, all blades supplied 
are positive rake.   

 The new "Stable Saw" blade is 
also fantastic. This has the same 
great performance as the  Hyper 
Critical blade,  without the need 
to be torque set on the machine, 
as this has caused issues with 
unskilled operators. The saving 
on material can be enormous. 
Especially now that Aluminium is 
becoming so expensive, and this 
trend is likely to continue, so any 
saving on material, is very 
interesting to our customers.  
 We have sent blades into Africa, 
where  there are no Saw Service 
companies. This at first can seem 
odd,  and expensive, but the life 
of Sash-Pro means that a single 
use,  can still be commercially 
viable. One stable saw blade can 
last for 4 weeks / 8 hours per day 
cutting, before needing a service, 
so in our experience a 600mm 
Dia x140Z Stable Saw at the 
cost of ¤380.00,  this equates to 
just ¤95.00 per week cutting cost. 
This demonstrates that blade 
service is not totally essential. 
 We as a company would 
recommend that our fellow 
distributors look at Sash Pro 
blades, as they really are 
technically such a long way 
ahead of the best competition. 
Many thanks

 Mr. J.Ridgley is Technical Sales
 Director of Thames Valley Saw
 Service Ltd. Oxon, England.
 Phone: ＋44 1235 550088 
 Fax: ＋44 1235 553150
 Email: tvss@gmx.co.uk
 URL: http://www.tvss.co.uk

    China                 By  S.Sugai
  
 Splitting of hardwood is a critical 
manufacturing process in the 
production of hardwood parquet. 
Though many companies, 
especially in low labor cost 
countries, prefer frame saws to 
splitting saws, Kanefusa has 
proved that also in countries like 
China, cost efficient splitting of 
the hardwood slates for the top 
layer is possible. 
 In order to make the splitting of 
hardwood economical,  the saw 
blades must have a kerf as thin 
as possible in order to maximize 
material recovery rates. 
However, thinner saw plates are 
subject to bending or dishing 
when exposed to excessive heat 
caused by residue adhesion and 
friction between the plate and 
the material. Heavy workloads 
are other reason for saw blade 
distortion causing deep knife 
marks. In extreme situations the 
saw plates can crack and 
become unusable. 
 After splitting by means of a 
circular saw blade but also frame 
saw, subsequent sanding or 
planing before laminating the top 
layer to the substrate layer is 
necessary.  Besides it is an 
additional manufacturing 
process,  further material loss is 
another consequence. In case of 
splitting the timber with circular 
saw blades, opposing saw 
blades must match each other 
perfectly in order to minimize the 
step the two opposing saw 
blades leave in the wood. Saw 
blade that matches each other in 
an unused and new state does 
not necessarily match each 
other at 5700 RPM and in heavy 
use. Besides tight manufacturing 

Stable Saw Pro
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and dimensional tolerances, 
dynamic stability and stiffness is 
an important success factor. 
 At a leading parquet floor 
manufacturer in the province, 
Shanghai, the saw blades of 
well-known German manufacturers 
failed in previous tests. Together 
with Weinig Yantai, Kanefusa 
took on the challenge to solve 
problems and satisfy the user's 
demand for reliable performance.

Cutting conditions:
Machine:  Unimat 23SP
Saw blade:�
       250 x 1.8 x 1.2 x 70 30 teeth Flat 
Timber size: 22 x 100 cut into 4 slates
	        40 x 135 cut into 7 slates
Timber species:	     Ash, Pine, Walnut, 
Kempas and other tropical hardwoods
RPM: 5735          Feed rate: 8 m/min

The user's assessment is, that 
the Kanefusa saw blades work 
lighter and cut smoother than 
any other make. Our saw blades 
matched each other perfectly 
even under heavy cutting loads, 
which is evidence to the high 
manufacturing precision and 
quality of Kanefusa. The saw 
blades ran in total 10 hours 
without any problem, which 
attests to the durability of the 
saw. The user is very satisfied 
and as a result he purchased 
several other sets of saw blades.

 For More Information, please email to:
�

 KANEFUSA  CHINA: s-sugai@kanefusa.co.jp

 
           New Global Website
     http://www.kanefusa.net

We are pleased to announce, 
that we have modernized our 
website and added new functions 
to it. The aim is to provide 
information faster to end user 
and distributor. In the EVENTS 
area you will find information 
about trade show participation or 
upcoming seminars. The NEWS 
area supplies you with latest 
company updates such as our 
20th anniversary celebrations of 
P.T. Kanefusa Indonesia. The 
PRODUCTS & MARKETS 
section, which is subdivided into 
industries, provides you with 
technology and product 
information. Catalogues, 
brochures, grinding instruction 
as well as the newsletter are 
available for download. In the 
CONTACT and WHERE TO 
BUY area you will find a list of 
distributors sorted by industry 
and country. The ABOUT US 
part fills you in with information 
about our corporate structure 
and the history of Kanefusa. 
Further company information is 
provided in the INVESTOR 
RELATIONS and 
COMMITMENT area. 
 To make it a valuable 
information resource for you, 
comments for further 
improvements are very welcome. 
Thank you for visiting
www.kanefusa.net

Kunshan Kanefusa Corporation


